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Sparks 


“TL” FLAGS, governmental pats on 

the back for excellence in war 
work, flutter over many automotive 
plants, the owners of which are 
giving their all to armament. But 
it has been left to Bill Holler to 
award an “E” to “The Automobile 
Dealer, Fighting Patriot of a 
Fighting America.” This award is 
made by the general sales manager 
of Chevrolet in a booklet just off 
the press and comes to my desk 
as I start writing my midget 
“Sparks.” Since Bill Holler wrote 
his famous book, “Step Out and 
Sell,” he has demonstrated that he 
wields a fluent pen and deserves 
recognition as a Fourth Estater. 
This latest booklet confirms my 
faith in his writing ability. 

* * a” 

NO EXECUTIVE in the automo- 
bile industry has fought harder for 
the preservation of the dealer body 
than this same Holler, whose rec- 
ord of accomplishment in this 
cause is outstanding, as evidenced 
by the unusual low mortality 
among Chevrolet dealers’ since 
Pearl Harbor. His heart is in this 
work—he’s giving his all to it, so 
One appreciates his honesty of 
expression back of what he calls 
“a sincere tribute to a great body 
of American citizens who stand out 
as the super salesmen of yesterday, 
the victory service men of today 
and the reconstruction men of to- 
morrow and who deserve well of 
the country they serve so well in 
war and in peace.” 

* * * 


IN WHAT he calls his “citations 
for high achievement,” this stout- 
hearted general sales manager of 
GM’s biggest unit, who keeps on 
fighting, even though the automo- 
bile industry is dormant, accom- 
panies his personal “E” award 
with the following: 


“I know these men well (the 
40,537 automobile dealers of 
America and their 400,000 em- 
ployes) for I have worked side 
by side with many of them for 
the past two decades and have 
a full and intimate appreciation 
of their vision, their courage, 
their ability—and their patriot- 
ism. 

“And knowing what they have 
done for our country in the past, 
what they are now doing at 
present, and what they are capa- 
ble of doing in the future, I join 
with scores of thousands of other 
people in suggesting citations 
for high achievement for the 
automobile dealers of America. 


“Citation for our ‘Super Sales- 
men of Yesterday,’ who have 
helped to build not only our 
mighty civilian transportation 
system, but also the mammoth 
motor plants now acting as the 
arsenal of democracy. 

“Citation for our ‘Victory Serv- 
vice Men of Today,’ who have 
dedicated themselves to the task 
of keeping our motor cars and 
trucks running for the duration 
. . . who are working day and 
night to ‘save the wheels that 
serve America’... and who are 
cooperating in all ways with 
the national effort. 

“Citation for our ‘Reconstruc- 
tion Men of Tomorrow,’ who will 
be the spark plugs of industrial 
recovery and national prosperity 
when victory is attained, and 
who will help us to win the peace 
as well as the war. 

“I respectfully invite all other 
men and women to join with me 
in saluting them for their splen- 
did contributions of yesterday, 
today and tomorrow.” 

—Curis SINSABAUGH 
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than in peacetime. This is especially true since AuToMoTive NEws 
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aircraft news. To fulfill its 52-times-a-year obligation, AUTOMOTIVE 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, how- 
ever, will carry news, illustrations, regular departments and 
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47,200 New-Car Quota for Sept. 


Carryover System Dropped, Each State Gets Definite Total Monthly; 
Curtailment of Fuel Supplies Feared in Minn. and Dakotas; 
Relief Sought on Government’s Car-Price Limitation 


Quota of new passenger automobiles 


New Car Quota 
For Sept. Set 
At 47,200 Units 


for an in September has been 
set at 47,200, 
tional reserves, OPA announced last 


including state and na- 


week. At the same time, all unused 

quotas from previous months, which until now have been 
permitted to accumulate where originally assigned, have 
been recalled. In the future, quotas not used in the month 
for which they are allotted will be withdrawn at the 
month-end. Establishment of quotas on a monthly basis 
relieves the local War Price and Rationing Boards of 
clerical detail that had been entailed in carryover method. 
The new quota of 35,500 is not comparable with the 
August quota of only 13,250, since this smaller number 
was supplemented by all the accumulated quota then still 


available. 


Withdrawal of all unused quota from the field 


will not have a restrictive influence on sales under ration- 
ing, OPA asserts, since the larger allotment provided for 
September is considered adequate to meet any demand 
that is likely to develop from those eligible to buy new 


cars. 


Moreover, there are state reserves totaling 5,700 


and a national reserve of 6,000 held back to supply needs 


in excess of quota. 


(See state quotas on page 2.) 


xk * 
Stripping the Midwest of 5,000 tank 


Fuel Shortages 
Seen in Only 
Three States 


cars will cause gasoline shortages in 
only three states—Minnesota, North 
and South Dakota, oil industry observ- 
ers said last week. 


In the 20 states, 


where the Office of Petroleum Coordinator banned the use 
of tank cars for movement of fuel so that these cars might 
be shifted to relieve the East Coast shortages, about 80 
percent of all gasoline is now distributed by trucks, 


barges and pipelines. 


If restrictions limiting truck hauls were lifted, the oil 
industry could supply at least 95 percent of the residents 
of the 20 states by truck transport. Regulations in Minne- 
sota and the Dakotas, which limit movement of fuel by 
truck to 100 miles, are blamed for the probable shortages 


x *k * 
Due to shortages of materials and ma- 


in those states. 


Auto Plants 
Operating at 
60% Capacity 


chinery, the automotive industry’s con- 
verted war plants are now operating only 
at 60 percent of the capacity possible 


under the present setup, a high authority 
estimated last week. He pointed out that only a com- 
paratively few machines would be necessary to complete 


Checkoff Kept? 
PHILADELPHIA.—UAW-CIO 
has retained the dues checkoff 
clause in its second-year con- 
tract with Ford, it was indicated 
here last week by Richard T. 
Leonard, director of the Ford 
locals. The company had re- 
quested that the clause be 
eliminated. The contract was 
voted on at a meeting of the 
Ford locals over the weekend. 


Truck Prices 
WASHINGTON.—In response 
to NADA’s petition for an 
amendment of General Maxi- 
mum Price Regulation to permit 
a monthly increase in the price 
of new trucks to compensate 
the dealer for storage and 
carrying expenses, OPA has re- 
quested recommendations for a 
truck dealer committee to meet 


with OPA price officials to con- 
sider the amendment. OPA offi- 
cials are sympathetic to this 
request and it is believed the 
agency will issue an amendment 
in the near future. This will 
not only assist dealers on truck 
sales but will also clarify the 
method of obtaining loans from 
RFC on new trucks. 


‘Big Steel’ Signs 
WASHINGTON.—Over 250,000 
employes of “Big Steel” will re- 
ceive an increase of 56 cents an 
hour on back pay for the last 
six months as well as for future 


work, under a wage increase 
directed by the War Labor 
Board. As in the “Little Steel” 
case of last month, the WLB 
also granted the United Steel 
Workers (CIO), the checkoff 
system of dues payment, mainte- 





services. 


dealers. 


proper gross profit. 


government. 


at once. 


Injustice on Prices 
Needs Correction 


AUTOMOTIVE NEwS finds no fault with the OPA’s 
freezing of certain Chevrolet, Ford and Plymouth models, 
since these cars will go to aid the work of the armed 
But we do believe that the present $925 
limitation on car prices paid by the government is 
grossly unfair and unjust to car dealers, who have 
shouldered more than their share of the war burden. 


Hangover from peacetime limitations imposed at 
wholesale level, the current price restriction works to 
the disadvantage of both the armed forces and the 
As a result, the armed forces have been 
deterred in their efforts to buy needed transportation, 
and dealers have been prevented from obtaining their 


















Now more than ever—now, when dealers have lost 
their major source of revenue and are banked on to: 
maintain the nation’s transportation system—dealers 
should not be denied their just profit on sales to the 


We strongly petition Congress to right the injustice 


the production setup for several projects, while in other 
instances only a small amount of strategic raw materials 
is needed to permit a big increase in production. In most 
cases, however, bad flow and shortages of various materials 
are restricting output severely. 

Despite the fact production is running only 60 percent 
of potential capacity, the automotive industry currently 
is turning out armaments at an annual rate which exceeds 
by 20 percent the average pace achieved in peak civilian 


output. 


kk * 
To correct obvious injustices in the $925 


Relief Sought 
On Prices of 
Army Vehicles 


armed 


limitation on car prices to be paid by the 
services, 


Dealers Assn. is preparing and will intro- 


National Automobile 


; duce in a few days legislation to correct 
the situation. The $925 limitation was enacted by Congress 
last April, following peacetime practices of imposing 


News in Brief: Checkoff, Prices, Strikes 


nance of union membership and 
minimum daily wage guarantees. 


Strikes Increase 


NEW YORK.—Finding in a 
nationwide survey that more 
wildcat strikes caused war-work 
stoppages during July than at 
any time since Pearl Harbor, 
the National Assn of Manufac- 
turers pointed out here last 
week that strikes have thus in- 
creased every month since the 
United States entered the war 
and assailed recent attempts 
from Washington to minimize 
the situation. July war-work 
stoppages were listed as totaling 
222, as compared with 192 in 
June and 27 in January. The 
number of men involved in July 
strikes, according to the survey, 
was 80,722 and the man-hours 
lost 1,868,912. 





limitations at the whole- 
sale level. 

However, since the fac- 
tories have sold virtually 
all of their cars to dealers, 
the limitation now operates 
at the retail level, an ob- 
vious injustice to dealers. 
Due to inability of the 
armed services to obtain 
the cars they need, OPA 
recently froze all 1942 
Chevrolet, Ford and Plym- 
outh four-door hardtop 
sedans until Oct. 31, per- 
mitting their sale only to 
the armed forces. Dealers 
contend that they are now 
forced to sacrifice their 
proper gross profits at a 
time when their major 
source of revenue is shut 
off almost completely. 
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Castles Cites Need 


For Dealer Service 


“The war,” said Castles, “has 
made many persons outside the 
industry realize how important the 
dealer is to his community and 
nation. At the outset of the war 
government officials and many 
civilians, without inquiry, prac- 
tically eliminated the automobile 
and the dealer from the picture. 

“They failed to consider that 
about 70 million persons were 
solely dependent on the private car 
for transportation. Military and 
transportation authorities generally 
now agree that at least 20 million 
of the passenger cars and all of the 
trucks now in use will be necessary 
to successful conduct of the war. 

“It should be made clear that 
there will be no cars for joy-riding 
included in this 20 million. Natur- 
ally, the servicing of these 20 mil- 
lion cars is going to create a de- 
mand for most existing repair 
facilities of dealers. Out of this 
demand has arisen a shortage of 
automobile mechanics. Relentless 
employment raids recently have 
been made on our mechanics and 
as a result NADA has protested 
to government officials. 

“We feel that if the necessary 
cars are kept running, our me- 
chanical force must be held some- 
where near intact. The cars can- 
not run unless they are well serv- 
iced, and dealers throughout the 
country are best qualified to do 
this work. No one knows when 
cars and trucks again will be 
manufactured in this country to 
keep what vehicles we now have 
in running order during the in- 
terim. We must not think of our 
tires merely from a personal stand- 
point. Every tire in this country 
is a cog in the vast war machine 
and civilian economy.” 

Castles called upon Denver deal- 
ers to support the war effort, de- 
claring that “the time for crying 
and seeking sympathy is past. We 
must win the war—if we don't, 
what difference will it make if any 
of us are in business or not?” 

The Denver meeting was called 
by E. Jack Beatty, Hoskins-Beatty 
Motor Co., Denver, national direc- 
tor of NADA for Colorado; Harry 
Leeman, Leeman Auto Co., presi- 
dent of Denver Automobile Dealers 
Assn., and Fritz J. Altvater, Liberty 
Parts & Truck Co., Denver, 
president Colorado Motor Vehicle 
Dealers Assn. 


By Ira R. Alexander 
Staff Correspondent 
DENVER.— David E. Castles, 

president of the National Automo- 
bile Dealers Assn., in an address 
before 125 Denver automobile deal- 
ers here last week, declared that 
federal requisitioning of privately- 
owned automobiles “would be dis- 
astrous and is entirely unneces- 
sary.” Accompanying him to Den- 
ver were two other officials of 
NADA--Ray Chamberlain, execu- 
tive vice-president, and Lynn S. 
Snow, treasurer. 

















Freeze Order 
On ‘Big 3° Hit 
By Dealers 


WASHINGTON. — OPA’s latest 
rationing move, the freeze-order 
on certain 1942 Ford, Plymouth 
and Chevrolet models, was _ re- 
ceived by Washington automobile 
dealers with mixed feelings last 
week. Despite the popular belief 
that an order of this kind might 
ease the hardships of car dealers 
by creating a new, ready military 
market, dealers are anything but 
happy about it. 

Robert L. Lewis, president of 
Washington Automotive Trade 
Assn., said the new freeze order 
presents a double problem to the 
dealer. First, because of a recent 
law passed by Congress, the armed 
services are forbidden to pay more 
than $925 f.o.b. for a car, which 
usually results in little or no profit 
for the dealer. Second, because 
of the contraction of business, 
most dealers have had to fall back 
on repair work and count heavily 
on a_ steady, though spreadout, 
sale of cars. 

“One company which sold only 
10 cars last month sold 200 over 
the same period a year ago,” 
Lewis said. “Nevertheless, that 
company must sell its 10 cars a 
month to meet month-to-month 
operating costs and keep its doors 
open. Now what’s going to hap- 
pen when the armed forces buy 
up these cars—at lower costs than 
they would be sold to civilians— 
and the dealers are not able to 
get their level, regular income?” 

Lewis admitted, however, that 
so far—and apparently it will be a 
regular policy—the armed services 
have resisted buying expensive 
cars at the $925 ceiling. “They 
definitely feel some sympathy for 
our position and the problems we 
face,” he said. 





From New Ad 


DETROIT.—Nash_ dealers this 
week received renewed practical 
assurance of their company’s full 
support with the announcement 
by Nash-Kelvinator that in Sep- 
tember it will launch an extensive 
advertising drive. 

A comprehensive number of na- 
tional magazines, major-market 
newspapers, trade publications and 
business papers will be used, ac- 
cording to Frank R. Pierce, vice- 
president. The objective, he said, 
was full support of the war effort, 
and the protection of the com- 
pany’s name and its dealers. 

In September trade paper copy, 
a statement over Pierce’s signa- 
ture, declares that Nash-Kelvina- 
tor’s new consumer advertising 


Mileage Insurance 


Likely in Mass. 


BOSTON. — Massachusetts mo- 
torists may not have to pay so 
much for putting their cars on the 
highway in 1943, according to 
statements by some Officials in 
Boston. At the present time the 
average cost of putting the cars 
in service is about a minimum of 
$80. For some who take out extra 
accident insurance, it runs up to 
$100 or more. 

Indication of what is being con- 
sidered is that William F. Camp- 
bell, of the Motor Registry divi- 
sion, announced that motorists 
next year must indicate on their 


application blanks for registration] has been designed to accomplish 
and number plates, the type Of] three things: 

gasoline rationing books they| “To report to our present and 
possess. future owners on the vital part 


What seems to be in the minds 
of the state officials is that insur- 
ance should be based on _ the 
number of miles that a motorist 
can possibly drive, according to 
the amount of gasoline allotted to 
him. The rates will be announced 
in about three weeks. 


Nash-Kelvinator is playing’ in 
America’s war effort—the honor of 
building fleets of great cargo-car- 
rying flying boats, engines for the 
highest-flying fighting ships in the 
world, and thousands of propellers 
for the fighters of the United 
Nations. 

“To promise that the Nashs of 
the peacetime to come will be 
finer, better than ever because of 
the amazing technological develop- 
ments called for in Nash war 
work. 

“To maintain and to 


Eastern Wis. Grants 
26% of Truck Requests 
MILWAUKEE. According to 


Blair C. Watson, truck allocation 


officer for this area, 436 trucks increase, 
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New-Car Quotas 
For September 


Sept. 
Quota 


Sept. 
Reserve 
Alabama 
Arizona 
Arkansas 
Northern California. . 
Southern California. . 
Colorado 
Connecticut 


3 
1,059 
1,464 

311 


Kentucky 

Louisiana 

Maine 

Maryland 

Massachusetts 

Michigan 

Minnesota 

Mississippi 

Missouri 

Montana 

Nebraska 

Nevada 

New Hampshire ... 21 
DO ae 1,157 
New Mexico 1 
New York 

North Carolina 

North Dakota 

Ohio 

Oklahoma 

Oregon 

Pennsylvania 

Rhode Island 

South Carolina 

South Dakota 

Tennessee 


Washington 
West Virginia 
Wisconsin 
Wyomin 
District 





September quotas for the terri- 


tories are: laska, 10; Panama 
Canal Zone, 10; Puerto Rico, 20; 
Virgin Islands, 2. here is no 


quota assigned for Hawaii, which 


is under military rule. 





Grant to Head 
Dealers in N. H. 


MANCHESTER, N. H.—UTPS)— 
Maurice J. Grant, Manchester auto- 
mobile dealer, was unanimously 
elected president of the New 
Hampshire Automobile Dealers’ 
Assn. at the organization’s annual 
| banquet at the Carpenter hotel 
here. 

Grant succeeds Raymond Tarbox, 
of Keene, who resigned after ac- 
cepting a position with the State 
Liquor Commission. 








about 50 dealers from many parts 
| of the state. 


Nash Dealers to Get Help 


Driv 

we 

significance to the American peo- 
ple—and the reputation that ‘Nash 
builds great engines’ will be a 
new force in the automobile busi- 
ness and a new profit opportunity 
for Nash dealers.” New car pros- 
pects, he said, would be the great- 
est in history. 

Full-page, four-color Nash-Kel- 
vinator copy will break in 16 lead- 
ing national magazines beginning 
in September, it was made known 
by H. G. Little, director of adver- 
tising and public relations. Also 
planned for early insertion are 
black and white ads in newspapers 
in specially-selected markets and 
plant cities, he revealed. 

Discussing the trade paper phase 
of the campaign, Charles J. Cow- 
ard, associate director of adver- 
tising, said that the customary 
separation between the divisions 
of the company will be observed. 
He pointed out that trade papers 
provide one of the most effective 
means of maintaining constant 
contact with the company’s dealers 
and keeping them fully informed 
as to its activities. As a result, 
Nash-Kelvinator messages will ap- 
pear regularly in automotive pub- 
lications. 

Both of the company’s dealer 
publications, Nash News and Cold 
Facts, will be continued. 

Geyer, Cornell & Newell, Inc., is 
the agency. 


Mueller to Air Corps 


have been allocated in eastern|for the future profit of Nash SAN ANTONIO.—George Mueller, 
Wisconsin since truck rationing| dealers, the public esteem for moe Coe ee ee ae 
went into effect March 9. Nash. ; | dealer in this area to enter the service. 

This represents 26 percent of Pierce expresses confidence in| Mueller has entered the Army Air 
the 1,666 new trucks that were ap-|the advertising that “when the / Corps as a first lieutenant. His father 





name of Nash comes back from 


plied for in the area during the 
war, it will have a new and deeper 


six months. 


and brother, Emil and Herber Mueller | 
will carry on 


the business during | 
his absence. 





DIGEST EDITION . 


Lauds Retailers’ Courage— 


Keller Assures Dealers 








The banquet was attended by|- 


On Repair Parts 


DETROIT. — Praising car 
dealers’ courage and initiative in 
meeting wartime conditions, Presi- 
dent K. T. Keller last week prom- 
ised Chrysler Corp. retailers that 
every effort will be made to pro- 
vide repair parts essential to the 
nation’s transportation system. 

“It is important that the avail- 
ability of essential functional parts 
for cars and trucks be maintained 
in line with transportation require- 
ments of the nation’s war effort,” 
Keller declared. “Thus far we 
have been able to provide, sub- 
ject to government regulation, a 
reasonably adequate supply. The 
main foundation of automotive 
transportation in wartime, as in 
peacetime, is the availability of 
adequate essential parts, repair 
and maintenance services. Our 
Parts, Central Service and Ve- 
hicle divisions will continue their 
efforts to be helpful to our dealers 
in their wartime parts and service 
activities.” 

Keller’s comments were con- 
tained in a letter sent to the 
corporation’s 9,000 Plymouth, 
Dodge, De Soto and Chrysler 
dealers. A “Special Report” book- 
let, accompanying the letter, out- 
lined the factory’s and dealer’s 
roles in the war effort. 

“It is inspiring to receive from 
our field representatives and from 
our divisional headquarters’ so 
many encouraging reports of the 
accomplishments of enterprising 
dealers,” Keller said. “Some re- 
ports I have received first-hand, 
when dealers have come to Detroit 
to visit their divisional head- 
quarters and I have had the 
pleasure of talking with them. 
The strength our dealers developed 
in the operation of their business 
in the past is invaluable to them, 
and to the nation, now in these 
challenging days. 

“IT am not sure that at first 
people in general realized the im- 
portant role automotive dealers 
would play in the waging of this 
war. But I believe it is daily be- 
coming clearer to every one that 
the millions of cars and trucks 
now in use and in dealers’ stocks 
are essential to the nation’s war 
effort, and that keeping these es- 
sential transportation vehicles in 
efficient operating condition, and 
safeguarding them against waste- 
ful wear, is a wartime job in which 
automotive dealers can and do 
render vital services. In my opin- 
ion, it is war work that requires 
the existence of efficiently equipped 
and organized automotive dealer- 
ships. 

“Our experience over the years, 
and currently, indicates that there 
is not specific formula for the ef- 
fective conduct of every dealer’s 
operations,” Keller continued. 
“There are great differences in 
local conditions and requirements, 
and in dealership characteristics. 
Differences in dealership char- 
acteristics are displayed by the 
extraordinary activities being en- 
gaged in by various dealers. One 
dealer gets himself a machine 


Advertising 








Joins 

George Harrison Phelps has join- 
ed Maxon, Inc., as vice-president. 
A veteran of 25 years in advertis- 
ing, Phelps was one of the five 
original executives who formed the 
Dodge Brothers sales department, 
and directed Dodge advertising 
from 1914-1921. He later formed 
his own agency. 


Dropped 

Canada’s War-time Prices and 
Trade Board announced last week 
removal of the over-all price ceil- 
ing from Canadian and imported 
Newspapers, magazines and peri- 
odical publications in general, leav- 
ing the press “free to adjust rates 
and safeguard its revenues.” 


Renews 
Studebaker has renewed “Eric 
Sevareid and the News,” heard 


over CBS’ New York City outlet 
WABC on Mondays, Wednesdays 
and Fridays. 

—Pete WEMHOFF 


shop, another a _ foundry; a 
dealer in the Northwest under- 
took the making of ski-suits for 
troops; another dealer took on a 
line of farm implements in con- 
junction with his automotive 
work; another became interested 
in the production of an industrial 
type truck. 

“Some dealers have entered the 
nation’s armed forces, and some 
have assumed other government 
posts, leaving their businesses or- 
ganized to operate without them. 
There is no general pattern of sup- 
plementary activities applicable to 
everybody. 

“As for the future, it is hardly 
feasible to try to look ahead very 
far. The paramount task is to 
win the war. And it is apparent 
that in that task the role of the 
automotive dealer supplying parts, 
repair and maintenance services 


is growing in importance. Service 
to automotive transportation is 
being widely and_ importantly 


recognized as service vital to the 
efficiency of the nation’s war pro- 
gram. 

“This is, of course, further proof 
of what you and I have known 
about the importance of this in- 
dustry’s dealers to the existence 
of modern America. The automo- 
tive industry in peace or war is a 
vital force in American life. 

“Chrysler Corp. has always felt 
that the quality of the product is 
the measure of a company’s sin- 
cerity in carrying Out its obliga- 
tions. We have regarded a good 
product as our first obligation to 
the public and to our dealers. I 
believe that you may count upon 
Chrysler Corp. to do its war pro- 
duction job so well that its reputa- 
tion as good manufacturers will 
be more strongly than ever en- 
trenched in the mind of the public 
when peace comes—and that, too, 
will help you... . 

“And so now, we like you, are 
working for the day when this 
war shall be behind us and our 
factories again will be producing 
excellent cars and trucks for our 
dealers to distribute to the Ameri- 
can public.” 


Sept. Tire Quotas 
Reduced Sharply 


From August 


DETROIT.—Price Administrator 
Leon Henderson last week an- 
nounced sharply reduced tire and 
tube quotas for September, below 
the August level in all classifica- 
tions, new and recapped, with the 
exception of grade 2 passenger 
tires, which are available only to 
war workers who qualify under a 
special provision in the regulations. 

September quota for new truck 
tires for the states and territories 
is 239,445, compared with 316,695 
for August, while the quota for re- 
capped tires and recapping services 
is 262,258 compared with 355,883. 
The inner tube allotment is 262,261 
compared with 347,696. 


Passenger car tire allotments 
are 38,297 new tires for appli- 
cants on List A, which includes 


the most essential services; 115,544 
grade 2 tires; 486,468 recapped 
tires or recapping services, and 
33,450 inner tubes. August quotas 
were 58,308 new tires for List A, 
87,860 Grade 2, 637,959 recaps and 
418,910 tubes. 


Extend Pipeline 
To Richmond 


RICHMOND, Va.—Office of the 
Petroleum Coordinator has _ an- 
nounced its approval of plans for 
extension of the Plantation Pipe 
Line from Greensboro, N. C., to a 
point near Richmond. 

The announcement said it was 
intended to make 30,000 barrels of 
oil products available daily near 
Richmond for movement to impor- 
tant Eastern consuming centers. 
Deputy Coordinator Ralph K. 
Davies said a pipeline managing 
subcommittee, representing the 
petroleum industry, was working 
out the detailed arrangements for 
extension of the line. 
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Materials, Labor Shortages 


WPB Sets New Control 
For Material Flow 


WASHINGTON. — War Produc- 


duction Requirements Plan in July, 


tion Board last week inaugurated a| but applications were not received 


new system of controlling the flow 
of materials into war and civilian 
production which it is hoped will 
result in a much more even 
program. 

The new system, announced by 
Amory Hoghton, director general 
of operations, transforms the re- 
cently adopted Production Require- 
ments Plan into a method of ob- 
taining an overall report on 95 
percent of the basic materials re- 
quirements of war industry. It 
also subjects the participation of 
the Army and Navy in the alloca- 
tion of raw materials to close 
check by a review and approvals 
section of WPB itself before per- 
mitting it to become effective. 
While it does not abolish priori- 
ties, it limits their scope. 

Nearly 30,000 leading manufac- 
turers were brought under the Pro- 





Maj. Seversky 
Is Rebuked by 
GM’s Berlin 


FLINT.-Rebuking Maj. Alex- 
ander P. de Seversky for his criti- 
cism of the army air force, Don 
R. Berlin, General Motors aero- 
nautical engineer who formerly 
was chief engineer for Curtiss- 
Wright, last week told the gradu- 
ating class of the GM Institute of 
Technology: 

“Mr. Seversky is merely con- 
tributing to the confusion and un- 
certainty in the minds of those 
who cannot possibly know the 
facts,” said Berlin. “He is detri- 
mental to the war effort. He 
should confine himself to crystal- 
gazing.” 

“It may be excusable for a 
writer to indulge in page after 
page of analysis and repeat said 
analyses time and time again to 
the point of being boring just to 
fill enough pages to be able to call 
it a book,” Berlin continued. “It 
is even excusable if these same 


analyses are based on ‘hind-sight’ | 


on the part of the author, but it is 


time to call a halt to the comedy | 


when the chief of our Army Air 


Forces is singled out for attack | 
because the Army Air Forces did | 


not continue to order Mr. Sever- 
sky’s pursuit airplanes. 

“It so happens that I had pur- 
suit airplanes of my own design in 
each of the competitions in which 
Mr. Seversky was a contender. At 
that time I was chief engineer of 
the Curtiss-Wright Corp., Airplane 
division, Buffalo. We lost one 
competition (the first) and Mr. 
Seversky lost the next two com- 
petitions—and decision in regard 
to the winner in each case was 
made on the basis of total points 
for each of several characteristics 
of performance. Mr. Seversky was 
just out-performed in competitions 
for which conditions had been 
already outlined in advance. 


“If Mr. Seversky would confine 
himself to his crystal gazing and 
not indulge in such pronounced, 
bitter, and unfounded criticism of 
our air forces—both Army and 
Navy—his book and newspaper 
articles might even be slightly 
entertaining. However, we are in- 
volved in a serious war where all 
efforts and talents are needed in 
constructive and violent effort to- 
ward winning it. I consider such 
unjust and _ widely publicized 
criticism of General Arnold and 
the Air Forces (and others re- 
ferred to generally as ‘Brass 
Hats’) as being a detriment to 
the war effort by the uncertainty 
and confusion which it can cause 
in the minds of those who cannot 
possibly be in a position to know 
the facts.” 


Timken Sells Delta 

MILWAUKEE.—Delta Mfg. Co. here 
has been sold by the Timken-Detroit 
Axle Co. to a partnership headed by 
Marshall Field, Chicago. Associated 
with Field in the company will be H. 
Campbell Stuckeman, Pittsburgh indus- 
trialist, who will be in charge of the 
plant, and Charles G. Cushing, New 


York and Chicago investment banker. | 


The announcement said that the new 
partnership will continue the policies, 
methods, 


the business under the same name. 





procedures and personnel of | the 


in time to make a complete analy- 

| Sis of their overall requirements. 
|For the third quarter of 1942, 
therefore, preference ratings were 
assigned instead of exact alloca- 
tions, and delivery of materials was 
authorized in accordance with the 
priority pattern of the orders on 
the books of each war producer. 


For the fourth quarter, it has 
been found possible to make the 
program much more exact. Each 
of the 23,000 fourth-quarter ap- 
plications for raw materials is 
acknowledged as received and the 
applicant is notified of the branch 
to which his application will be 
sent for processing. Copies of the 
| application are sent to the branch 
| responsible for processing it and 
also to the Bureau of the Census, 
which will tabulate the indicated 
requirements in terms of some 223 
end-product classifications. By 
| this means a double check will 
be made. 


The overall tabulation by the 
Census Bureau and the tabulations 
|of the various industry branches 
will then be sent to the Require- 
ments Committee together with 
reports from the materials 
branches of WPB on protective 
supplies of raw materials. The 
Requirements Committee includes 
representatives of the Army, Navy 
and Division of Civilian Supply. 

Its chairman, J. S. Knowlson, 
has complete power over distribu- 
| tion of materials. He will deter- 
| mine the general pattern of ma- 
terials distribution both in terms 
|of the 223 end products and the 
| Various firms engaged in war pro- 
| duction and assigned for supervi- 
‘sion to the different branches of 
|WPB. But he will first set aside 
|a “kitty” for contingencies, read- 
justments and the use of smaller 
| companies not under PRP. 

The requirements committee’s 
| determinations will then go to the 
various industries’ branches, which 
will process the applications of in- 
dividual companies for material in 
| accordance with the amounts of 
| materials authorized for each end 
product. By using the end product 
as the standard the branches will 
be able to keep any manufacturer 
| from getting too much of one mate- 
rial or too little of another for the 
| product he is making. 
| Priorities will not have counted 
|so far in the new system. When 
the industry branches begin to 
allocate material between differ- 
ent companies, however, they will 
do so in accordance with the 
priorities these have been granted 
by Army, Navy or Maritime Com- 








mission field officers, although 
these cannot affect the total 
amount of material determined 
for any industry. 


Continental Gets 


Army-Navy E 


DETROIT.—Continental Motors’ 
Detroit plant is latest recipient of 
the Army-Navy E Flag symboliz- 
ing production achievement. The 
award, consisting of a pennant to 
fly above the plant and an E-button 
for each employe, was presented to 
the workers and the management 
Aug. 24 at ceremonies attended by 
Mayor Edward J. Jeffries of De- 
troit; Col. A. B. Quinton jr., chief 
of the Detroit Ordnance district; 
E. L. Gallagher, president, UAW- 
CIO Local 280, and C. J. Reese, 
president of Continental Motors. 

Col. Quinton revealed that Con- 


tinental had been working for sev- 
eral years on adaptation of air- 
craft-type engines for use in tanks, 
and that it was the first plant to 
build tank engines on a volume 
basis. He credited its long experi- 
ence in automobile engine building 
for the speed with which its pro- 
duction of these units got under 


| way. 


Reese voiced the recognition that 
the award is a tribute to progress 
made, rather than to a job com- 
pletely done, and pledged his asso- 
ciates to greater efforts in the 
months ahead. 





It takes a strong fish to swim against 
current, and a good dealer tc 
| stay in business now! 





War Expenditures Take 


31% of U. S. Income 

WASHINGTON.—Progress of 
the war production program 
during the six months after the 
attack on Pearl Harbor is indi- 
cated by the fact that war 
expenditures constituted 31 per- 
cent of the national income in 
the second quarter of 1942 as 
against 15 percent in the fourth 
quarter of last year. These facts 
are contained in a report re- 
leased last week by the U. S. 
Department of Commerce. 

Presenting new quarterly sta- 
tistical data on the composition 
of gross national product, the 
report points out that “in terms 
of current dollars, gross product 
in the second quarter of 1942 
was flowing at an annual rate 
of more than 146 billion dollars 
as against the 1941 total of less 
than 120 billions or the last 
quarter of 1941 rate of 127 
billions. 


Shell Output 
Tops Million 


TOLEDO, O.— Willys-Overland 
Motors has passed the million mark 
in its production of medium artil- 
lery shells and is continuing to 
ship many carloads of these pro- 
jectiles every week, company offi- 
cials disclosed last week. 

Willys engineers maintained the 
rate of production requested of 
them by developing a process of 
forging this type of shell, it is said. 
Previously, forging was limited to 
production of much smaller shells. 

In addition to shells, the com- 
pany is engaged in volume produc- 
tion of jeeps, aluminum aircraft 
forgings, precision artillery gun 
parts, gun carriages and other 
armaments. 
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Hold Up War Output 


Special to Automotive News 

NEW YORK.—Confronted with 
shortages in basic materials and in 
labor supply, war production plants 
are finding it increasingly difficult 
to maintain output at present 
levels, according to the results of 
a survey conducted by the National 
Industrial Conference Board. 

About one-third of the plant 
executives questioned said they had 
found it necessary to eliminate 
shifts or cut down working hours 
in recent weeks, and other indus- 
trialists said they would have to 
take similar action if present 
difficulties continued. 

A “shortage or erratic flow of 
raw materials” was listed by the 
board as the primary cause of 
slowdowns in vital war production. 
Sixty percent of the companies 
consulted by the board reported 
that they were being handicapped 
by this condition. Twenty-five per- 
cent said they were held back by 
a shortage of labor. 

Curtailments to date, the board 
found, have been “small” for the 
most part, but in some instances 
they have been “substantial.” 

“Many of those reporting no cur- 
tailment,” it was stated, “foresee 
the necessity of such action if 
present difficulties continue. Ex- 
amples of a sustained increase in 
war production are also cited, par- 
ticularly where the shift to war 
work is still under way. Differ- 
ences in experience are partly ex- 
plained by the extent to which 
total production is covered by 
top-priority ratings. 

“Some executives attribute their 
materials difficulties to faulty dis- 
tribution or delays in allocating 
present supplies. They assert that 
our material resources are not be- 


these days 


ing utilized as efficiently as possible 
and the system of control must be 
improved. Inventories are badly 
unbalanced in some instances and 
substantial quantities of materials 
are often tied up for want of one 
or two parts or products, they say. 
Several feel that too many top 
ratings have been issued, particu- 
larly for steel.” 


GM War Output 
Up 15 Millions 
During July 


NEW YORK.—General Motors 
announced last week that deliver- 
ies of war materials from _ its 
plants in the United States and 
Canada in July totaled $156,892,- 
348, an increase of $15,291,284 over 





deliveries in June. This brings 
the total deliveries of war ma- 
terials during the ffirst seven 
months of 1942 to $785,331,500, 


compared with total deliveries of 
$406,149,273 in all of 1941. 

A summary of deliveries follows: 
1942 MONTHLY 


OED kStioN a kee ae $ 78,048,424 
DEED 8s. cvinativen as 84,084,535 
SUUEE, —a.v Nice 4.w Ow eee WO 95,346,412 
ED ib naWiwistewaw eee 110,026,601 
BE 8b votawenaw aden tues 119,332,116 
WEE, it usiie.c iw ereieia ae ks este 141,601,064 
EE Seis wensitd'e sieieai8% 156,892,348 
Bone CO GHGS 6 ics icuis $785,331,500 


1941-19422 QUARTERLY 


1941 First Quarter .... $ 56,619,168 
Second Quarter ....... 75,180,914 
‘aura Quarter ........ 115,879,493 
Fourth Quarter ....... 158,469,698 
1942 First Quarter .... 257,479,371 
Second Quarter 370,959,781 
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PAA Asks U.S. Action 


To Save Mechanics 


HARRISBURG, Pa.—To_ insure 
the maintenance of vital transpor- 
tation on the war production home 
front, C. S. Klugh, manager of the 
Pennsylvania Automotive  Assn., 
last week advocated immediate fed- 
eral action to “give garage me- 
chanics their proper place and the 
deferred Selective Service status 
they should have in an all-out war 
effort.” 

Failure to take such precaution, 
Klugh added, inevitably will lead 
to a breakdown of essential civilian 
transportation and _ unnecessarily 
eliminate thousands of small busi- 
ness establishments now engaged 
in keeping war-vital highway 
traffic moving. Klugh said the 
plight of the average dealer and 
service establishment operator is 
becoming “more aggravated each 
week.” 

“Everyone agrees that the imme- 
diate and final success of the na- 
tion’s war effort depends upon 
keeping a minimum of 20 million 
passenger motor vehicles in operat- 
ing condition,” he said. “That 


Not Practical, 
Mechanics. Say 


Of Sun Plan 


RICHMOND, Va.—It ain’t prac- 
tical. 

Such is the opinion of several 
local mechanics, commenting on 
the Sun Oil Co.’s plan of saving 
gasoline by cutting in half the 
number of working cylinders in 
an automobile engine. 

One company here, however, 
plans to give the scheme a 
thorough test to find out if gaso- 
line can be saved by the Sun 
method and, if so, how much. 

W. C. Howard, general service 
manager of Smith-Utterback, Inc., 
said an engine would be rigged 
according to the oil company’s plan 
whereby valve lifters on every 
other cylinder are removed so that 
both intake and exhaust valve re- 
main closed; points on spark plugs 
pinched together so that no igni- 
tion spark will be produced, and 
carburetor adjustments are made 
to reduce the flow of fuel. 

C. M. Tiller, mechanical depart- 
ment head of the Richmond Ga- 
rage, commented that the plan 
could be worked, but he did not 
think any gasoline would be saved. 
In support of his theory, he called 
attention to the loss of power when 
cylinders are cut out on an engine, 
necessitating an increase in gear- 
shifting in traffic and increasing 
the gasoline consumption to over- 
come any saving. He added that, 
in his opinion, the best way to 
decrease gasoline consumption was 
to have the engine tuned to a 
point of perfection. 

With a statement that the Sun 
plan was not practical, R. M. 
Belcher, head mechanic of the 
Richmond Buick Co., offered an- 
other solution of the problem of 
gasoline conservation. His plan 
includes the installation of a larger 
metering pin in the carburetor, 
slowing down the amount of gaso- 
line being pumped into the car- 
buretor. This plan, he added, would 
not be any more practical than the 
Sun plan, but would be less 
expensive. 

Other mechanics contacted, none 
of whom wanted their names used, 
agreed that the plan was imprac- 
tical and further stated that eli- 
minating every other’ cylinder 
would not save enough gasoline to 
warrant the “ruining” of an engine 
in a few months. 


Mass. Dealer Is Penalized 


For Fuel Violation 

WASHINGTON. — Severe penal- 
ties against a gasoline filling sta- 
tion operator in the East Coast 
rationed area, who had violated 
War Production Board regulations, 
were announced last week by the 
Director General for Operations. 

Elmer H. Farnsworth, of Brock- 
ton, Mass., who operated two filling 
stations in that city, is prohibited 
from receiving any motor fuel at 
any service station which he may 
own, lease or operate, from Aug. 
20 to Dec. 20, 1942. 
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means that at least 2,000,000 Penn- 
sylvania registered passenger cars, 
and practically all of the registered 
trucks, must be kept in safe condi- 
tion continuously. If the _ total 
should fall below that danger point, 
essential transportation of war 
workers and war materials would 
be disrupted. 

“The responsibility for keeping 
the great majority of these vehicles 
in operation rests almost entirely 
upon automobile dealers’ service 
establishments and the mechanics 
they can obtain and _ hold. 
But under present conditions, they 
are confronted with almost unbeat- 
able competition. They are losing 
skilled mechanics to the armed 
services. They are cooperating 
with military authorities in enroll- 
ing mechanics for the ordnance 
battalions. Yet, beyond this, they 
are forced to compete with offi- 
cially-approved practices under 
which defense industries are mak- 
ing inflationary bids for the deal- 
ers’ few remaining mechanics. 


“Obviously, the job of keeping 
more than 2,000,000 motor vehicles 
on the roads in Pennsylvania is 
tremendous. It cannot be done un- 
less responsible dealer service 
establishments are given the me- 
chanics to do the work. It simply 
cannot be done if these establish- 
ments, with retail prices fixed at 
March levels by the OPA, must 
compete for skilled labor against 
plants operating on a_ cost-plus 
basis or otherwise able to pay 
inflated wages. 

“The problem can be met only by 
immediate federal action, involving 
a survey to determine the number 
of dealer service establishments 
and mechanics required to keep 
essential motor vehicle transporta- 
tion operating. It requires also 
federal action to insure that these 
maintenance forces on the war 
production home front are stabil- 
ized for the duration of the war. 
For all practical purposes, it in- 
volves official consideration of 
motor vehicle mechanics on the 
same plane with doctors, surgeons 
and nurses—to maintain a proper 
balance of critical workers on all 
fronts, so that a disruption of the 
production front will not handicap 
the armed forces and _ interfere 
with the war effort as a whole.” 


Must Scrap 420,000 Cars 


In N. Y., N. J. by °43 


NEW YORK. — Necessity of 
scrapping 420,000 automobiles in 
New York and New Jersey by the 
end of the year to help keep the 
steel mills operating at peak ca- 
pacity during the winter, was as- 
serted by Ralston H. Coffin, district 
chief of the automobile section of 
the War Production Board’s con- 
servation division, in a letter Aug. 
19 to automobile dealers, second 
hand car dealers, car finance and 
insurance companies. 

Urging the sale to scrap dealers 
of all cars no longer suitable for 
transportation, Coffin warned that 
scrap cars not sold upon receipt} 
of a fair offer “are subject to! 
requisition, regardless of who the) 
owner may be.” 


DADA Asks Deferment 
For Nation’s Mechanics 


DETROIT.—A demand that 
garage mechanics be given de- 
ferred draft status to insure the 


maintenance of vital transpor- 
tation on the war production 
home front, was voiced last 
week by Paul T. Groves, man- 
ager of the Detroit Auto Deal- 
ers Assn. ’ 

He also urged that the federal 
government take some steps to 
prevent munitions industries 
able to pay higher wages from 
hiring mechanics away from 
garages. 

“Every one agrees,” he said, 
“that the immediate and final 
success of the nation’s effort 
depends upon keeping a mini- 






mum of 20,000,000 passenger mo- 
tor vehicles in operating condi- 


tion. If the total should fall 
below that danger point, trans- 
portation of war workers and 
war materials to and from war 
plants would be disrupted.” 


Truck Owners 
Signing Pledge 
By Thousands 


DETROIT.—Thousands of truck 
owners already have joined the 
U. S. Truck Conservation Corps 
by signing the pledge to practice 
preventive maintenance as outlined 
by the Office of Defense Trans- 
portation, and additional thousands 
are signing up daily, the ODT an- 
nounced last week. 

ODT officials interpreted the in- 
terest being shown in the Truck 
Conservation Corps plan as proof 
that the owners of the country’s 
5,000,000 motor trucks are becom- 
ing increasingly aware of the fact 
that soon there will be no more 
trucks of any capacity available 
for civilian use and that the po- 
tential mileage of those now in 
service must be guarded in the 
most scrupulous manner possible. 


The extent to which the idea of 
preventive maintenance is pene- 
trating the general trucking in- 
dustry was demonstrated at a mass 
meeting called by a committee of 
truck Owners and operators in 
Cincinnati last week. At the close 
of the meeting, addressed by 
Mayor James Garfield Stewart, 
more than 200 truck owners raised 
their right hands and repeated the 
ODT pledge. Then the official 
pledges were signed, and _ the 
Owners received the Official U. S. 
Truck Conservation Corps em- 
blems to place on all their trucks. 


The pledge is featured in the 
official U. S. Truck Conservation 
Corps booklet, “America’s Trucks 

-Keep ’em Rolling,” prepared 
as a guide to truck owners, drivers 
and maintenance men by automo- 
tive experts in the ODT’s Division 
of Motor Transport. 





Brazilian Motorists Hit 


WASHINGTON.—Private motor cars 
were ordered off the streets of Brazil 
recently because of gasoline shortage, 
and all trades supported by motor 
vehicle transportation were adversely 
affected, according to the U. S. depart- 
ment of commerce. It is planned to 
convert 10,000 commercial motor ve- 
hicles into gasogene-propelled appara- 
tus in an effort to improve the situa- 


| tion. 





OPA Lists Auto Services 
Covered by New Rules 


DETROIT.—A list of automotive 
services, for which prices are con- 
trolled, and an outline of four main 
things which suppliers of these 
services must do to comply with 
price regulation, was released last 
week by the Service Trades branch 
of the Office of Price Administra- 
tion. 

Included in services controlled by 
Maximum Price Regulation No. 165, 
as amended, are: 

Repair, maintenance, _ storage, 
parking, rental, washing, painting, 
towing and other servicing per- 
formed in connection with automo- 
tive vehicles. 

Repairs to tires and tubes (ex- 
cept recapping and_ retreading, 
which are covered by Revised Price 
Schedule No. 66). 

Repair and rental of parts and 
accessories, such as radios, heaters, 
etc. 


Prices of all commodities such 
as parts and accessories, when sold 
in connection with the sale of a 
service. 

The amended regulation covers 
the maximum price of these serv- 
ices at all levels, retail, industrial 
and commercial. 

Four main things that automo- 
tive service shops of all kinds 
must do to comply with the new 
service price regulation are: 

1. Charge no more than you did 
in March, or charge no more than 
they would have charged in March 
for services offered but not sold. 

2. Keep all records showing 
prices charged during March. 

3. Prepare for filing in accord- 
ance with the regulation a list of 
their March prices, and keep it 
up to date. 

4. Give sales slips and receipts 
as required by the regulation. 


Seattle Dealers 
Boost Training 


Of Mechanics 


SEATTLE.— Members of _ the 
Washington Automotive Trade 
Assn. are showing an_ unselfish 
spirit in rounding up mechanics 
for the army, in face of their own 
serious manpower shortage. How- 
ever, they are training men outside 
the age limits, so as to be prepared 
to provide needed service work for 
car owners that will be required to 
keep essential automobiles running. 


With rationing restrictions hold- 
ing new-car sales to merely a frac- 
tion of a year ago, dealers are 
doing something with used cars 
and service that a few years ago 
they thought couldn’t be done. 
They make those departments pay! 

All of the first class dealer shops 
are very busy, long lines of cars 
forming on the service floors, and 
“dating” being the usual procedure. 


Used cars are bought for cash, 
when it is seen that they can be 
readied for sale and handled at 
a good margin of profit. Otherwise 
the smart dealer doesn’t “deal.” 

Wise shopmen are going after 
truck maintenance business, tieing 
in with the ODT truck conserva- 
tion program. 

The tourist crop is missing this 
year, but the defense and war crop 
is offsetting the loss. Many owners 
and workers in independent repair 
shops have gone into defense jobs 
or the armed forces, closing up 
shop. This makes fewer shops 
competing for the car-dollar, and 
with the cars themselves (even 
though driven at slower speeds 
and more carefully than ever be- 
fore) getting older, repair jobs 
are increasing. Owners, too, are 
having more work done on their 
cars, keeping them in better condi- 
tion. They are being serviced ac- 
cording to “the book,” and preven- 
tive maintenance is no idle thought. 

The dealer shop is being favored 
with this service, for the car owner 
has confidence in the dealer he 
bought his car from, or the dealer 
who represents the car. 


Chrysler Boosts 
Gun Parts Output 


DETROIT.—On one of the most 
intricate and exacting machining 
jobs ever attempted in American 
manufacturing, Chrysler division is 
now achieving a performance that 
borders on the miraculous. The 
job is making parts for the 40-milli- 
meter anti-aircraft automatic can- 
non used by both Army and Navy. 


Chrysler division produces three 
of the most complex parts of this 
cannon. Other parts are produced 
by other Chrysler Corp. plants and 
the gun is assembled complete, 
with the exception of the mount- 
ing, by the corporation. 

In August, Chrysler division will 
turn out four and a half times as 
many of each of these parts as 
were called for in the schedule laid 
down when the gun plant was built. 
Since the plant was first put into 
production, the schedule has been 
increased several times as the im- 
portance of these guns became 
more apparent. Each time Chrys- 
ler has been able to attain the 
stipulated number well ahead of 
the date set. 

Meanwhile, the floor area of the 
plant has been practically doubled 
and the number of tools greatly 
increased. 


Yellow Truck Elects 


6 New Directors 


DETROIT.— Yellow Truck & 
Coach Mfg. Co. last week elected 
the following directors to succeed 
six directors who resigned because 
of increased responsibilities in 
their own businesses due to the 
war effort: Charles T. Fisher sr., 
Walter L. McLucas, George Car- 
ter, R. J. Emmert, C. O. Ball, and 
W. B. Livingston. 


The directors who resigned are: 
Cc. E. Wilson, O. E. Hunt, Albert 
Bradley, R. H. Grant and C. L. 
McCuen, all officials of General 
Motors, and George A. Green, who 
is on the staff of W. Averell Har- 
riman in London. 
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Truck Freight 
Volume Rises 


909% in July 


WASHINGTON.—The July vol- 
ume of freight transported by mo- 
tor carriers increased 5.5 percent 
over June and 12 percent over 
July, 1941, according to American 
Trucking Assns. Movement of 
petroleum by truck accounted for 
almost one-sixth of all tonnage 
handled by motor carriers. ATA 
received comparable reports from 
196 motor carriers in 40 states. 

The reporting carriers transport- 
ed an aggregate of 1,560,005 tons in 
July, as against 1,479,353 tons in 
June, and 1,392,602 tons in July, 
1941. Computed on the basis of the 
average monthly tonnage of the 
reporting carriers for the three- 
year period of 1938-1940 as repre- 
senting 100, the ATA index figure 
was 178.92. 

Carriers of general freight re- 
ported a little more than 79 percent 
of all tonnage transported in the 
month. Volume in this category 
increased 3.9 percent over June, 
and 6.8 percent over July of 1941. 

Accounting for nearly 16 percent 
of the total tonnage, transporters 
of petroleum products showed an 
increase of 10.5 percent over June, 
and a jump of 588 percent over 
July, 1941. Haulers of iron and 
steel products reported almost 1% 
percent of the total tonnage. The 
volume of these commodities show- 
ed an increase of 7.7 percent over 
June, but represented a decrease of 
7.7 percent under July, 1941. 


ATA Convention 
Set for Oct. 18-20 


WASHINGTON. — American 
Trucking Assns. announced last 
week that its war convention is 
scheduled for Oct. 18-20 at St. 
Louis, and probably will be the 
most important in the industry’s 
history. 

Some of the frills and trimmings 
of past years will be omitted, the 
announcement states, but the im- 
portance of many other meetings 
and activities of former conven- 
tions will be increased by the 
emergency. 

The national traffic committee of 
the ATA will meet a day or two 
prior to opening of the convention 
to discuss traffic and tariff prob- 
lems. Various conferences of ATA, 
including those representing com- 
mon carriers, contract carriers, 
petroleum haulers, household goods 
transporters and others are sched- 
uled to hold their annual meet- 
ings Oct. 19. 

The program will be highlighted 
by presentation of the National 
Truck Safety Contest awards, the 
Trailmobile Trophy awards, and 
the Auto-Lite awards designated 
for individual fleet safety directors 
whose work in the past year is 
considered outstanding. 











